
 
 

Sales and Marketing - Technical (Engineering) 
 

Hopewell Designs, Inc. seeks an Engineer for our sales and marketing department to promote our automated 
calibration systems, radiation protection shielding, and maintenance and consultation services.   

We are one of the world’s leading companies in supplying calibration irradiators for radiation instrumentation. We are 
a small company but expanding, and require a self-motivated, dynamic, and resourceful engineer to help facilitate the 
growth of the business.  

Our customers include the Department of Energy (DoE), Department of Defense (DoD), the National Institute of 
Standards and Technology (NIST), nuclear power plants, university research laboratories, private industries, and 
international calibration facilities. 

The Sales Engineer contributes to the success of the company by helping to drive the growth and profitability of the 
company’s products and services, working closely with our customers to ensure that we are competitive in the 
marketplace. Some domestic and international travel will be required. This position reports to the Technical Sales 
Manager.  

Duties include: 

• Review customer RFQ/RFP’s, drawings, specifications, or other applicable documentation to determine the 
requirements of the project.  

• Prepare technical specifications and commercial proposals in a timely manner. 

• Develop, write, and maintain technical proposals for standard products. 

• Finalize technical documents to turn over new projects to the project engineering department. 

• Assist with customer’s requirements, both pre and post sales.  

• Participate in Sales department streamlining and process improvement activities. 

• Update and maintain Quickbase database of customers, proposals, orders, and interactions. 

• Participate in department planning to ensure sales and marketing goals are achieved. 

• Assist with pricing strategy and create price lists for use by sales and marketing. 

• Help with the improvement of marketing literature, product definition, website information, and online 
presence. 

• Engage with industry forums, conferences, standards committees, etc. to help increase HDI’s knowledge of 
industry trends and find out what HDI can provide to our customers in the way of innovative new solutions to 
increase market share. 

• Promote and represent Hopewell Designs to the Nuclear Industry. 

 

Essential skills and experience in multiple areas include:  

• Degree in business or engineering or equivalent relevant experience. 

• 5+ years of experience in developing and/or presenting customized solutions to customer requests, or work 
experience as an engineer with customer facing responsibilities. 

• Intermediate to advanced computer skills with MS Office suite of programs. 

• High mechanical aptitude and attention to detail. 

• Strong problem-solving and multi-tasking skills. 

• Excellent communication skills; both written and verbal. 

• Ability to work independently, as well as, in a “small-business” team environment. 

• US citizenship and ability to pass a background check is required for access to government complexes. 
 

Desired skills and technical experience:  
• Ability to forge strong, long-lasting relationships with customers, staff, and industry leaders. 

• Ability to creatively explain and present complex concepts in an easy-to-understand manner. 

• Experience with technical writing related to product specifications and/or definition. 

• Experience in industrial automation, electrical integration, machine design or equivalent. 

• Experience with federal contracting and applicable regulations (FARS, DFARS, etc.). 



• Experience in the nuclear industry in the areas of health physics, instrument calibration, and/or radiation 
shielding is a plus. 

Background on Hopewell Designs, Inc. 
Founded in 1994, Hopewell Designs is the national leader in manufacturing Automated Irradiator Calibration 
Equipment and supplies quality equipment worldwide for the nuclear industry. We also manufacture a broad range of 
Shielding and Storage products for the nuclear power, oil well logging, and medical industries. To learn more about 
Hopewell Designs, please visit www.hopewelldesigns.com. We have a great work environment where innovation and 
creativity are rewarded – where hard work leads to growth and responsibility. If you are looking for a great place to 
work where you will be challenged to be your best, send us your resume. 

 

Qualified applicants: forward your resume with salary history by email to careers@hopewelldesigns.com. 

 NO PHONE CALLS!  NO RECRUITERS! 

 

Company: Hopewell Designs, Inc. Location: Alpharetta, GA 30004 

Salary/Wage: Based on Experience Status: Full Time, Employee 

Job Category: Sales Engineer 
Relevant Work 

Experience: 
5+ Years 

Career Level: Intermediate Education Level: 
Degree engineering or business or 
equivalent work experience 

 


